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REAL ESTATE SALESMAN 
I NDEPENDENT CONTRACTOR AGREEMENT 

THIS AGREEMENT made and entered into this ____ day  of _______________, 2006,  by and  between 
Am i r  Fe in s i lb e r ,  of Bi d4 A gen t s .com  Real t y ,   
 
( hereinafter  referred to as "Broker") , and  _______________________________  of 
_____________________________________________ , ( hereinafter  referred t o as "Salesman") .    

The Part ies recite that :  
  

A. Broker is duly  registered and  licensed with the State of ________________  as a real estate broker 
whose license expires Decem ber  3 1 , 2 0 0 7 . 

B. Salesm an is duly  registered and l icensed  w ith the State of _______________  as a real estate 
salesman whose license expires _____________________. 
  

I n considerat ion  of the mutual covenants set  forth  below, the part ies agree as fol lows:  

1. STATEMENT OF EMPLOYMENT 

Effect ive as of the date of this Agreement ,  Broker employs Salesman as a real estate salesman. 

2. DUTIES OF SALESMAN 

Cont ractor  agrees to work  for  Broker as an Independent  Con tractor ,  and not  as an employee;  however,  
Cont ractor  understands that  Broker  is legally  accountable for  the act iv it ies of the Contract or .   All  cost s 
and obligat ions incurred by  Contract or  in  conduct ing h is/ her  independent business shall be paid solely 
by  Cont ractor ,  who will  hold Broker harm less from  any  and all such  costs and obligat ions.  Cont ractor  
will act  independent ly as to the management  of his/ her own expenses, such as indust ry  associat ion 
dues, licensing renewals, pagers, cel lu lar  telephones, etc. ,  as they  are incur red. 

3. COMMISSI ONS ON SALES 

As commissions are earned by Broker th rough the effort s of Cont ract or,  100%  of any  and  all such 
comm issions shall be paid to Cont ractor  by  Broker prompt ly  after  receipt  and processing, less any 
am ounts owed to Broker,  sub ject  to the following prov isions:  

____ ( in i t ia l )  a fee of $498.00 will  be w ithheld  by and paid to Broker  out  of the commissions earned 
by  Cont ractor  in  each  r esiden t ia l  t r an sac t ion . Except  for  company assigned leads, which will be 
40%  of the total com mission +  $498.00 t ransact ion  fee.   In considerat ion of the foregoing, Cont ractor 
will pay  to Broker a monthly  fee of ( p l ease  ch eck  on e)  $25 ___ , $50 ___,  $75 ___,  $100 ___,  
payable on the first  of  each  m onth.  The above fees are due on any  t ransact ion generated by  agent,  
whether the agent  chooses to “ credit”  commissions to anyone in or  outside of the t ransact ion.   Once 
you enroll  in our com pany  leads program , you are autom at ically placed on our  $100/ mont h program.   
Switching  plans may be possible based  on product ion and/ or  pay ing a reinstatem ent  fee.   1 0 %  o f  
t o t al  com m ission  t o  b e  p aid  t o  b r ok e r  on  Bu s in ess, Lan d  an d  Com m erc i al  t r an sac t ion s.  
( ov e r  5  u n i t s  sh a l l  be  con s ider ed  a  Com m e rc ia l  t r an sac t ion ) .   Yo u  m ay  n o t  do  com m er ci a l o r  
se l l  bu sin esses  u n less y o u  ar e ex p er ien ced .  Th is  i s n e cessar y  t o  k ee p  ou r  E& O in su r an ce 
p r em iu m s lo w .  Com mercial sales (or  leases)  are 10%  to t he office of whatever comm ission you were 
offer ing in the MLS t o the other agent !   I n other  words, i f you weren’t  pay ing yourself  a com mission 
but  you listed your  own  property  and offered the “ selling”  agent 2.5% -  then  the commission  due 
Bid4Agents.com  Realty  is 10%  of that  2.5% .   On com mercial t ransact ions,  i f you  double end it  and  you  
aren’t  claim ing any com mission,  then we will  base our  assum pt ion at  10%  of what  3%  of the pu rchase 
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pr ice would be.  In other  words, a sales pr ice of $500,000 – 3%  =  $15,000 ($1,500 would go to 
Bid4Agents.com  Realty )- - -  There are never  t ransact ions with “NO FEES”  to the office.   

____ ( in i t ia l )  On some occasions, an agent (act ing  as seller  or  buyer)  does not  “collect ”  a commission 
for  their  own sale/ purchases.   The $498.00  t ransact ion fee is due Broker in either case. 

____ ( in i t ia l )  Con tract or  understands and  agrees t hat because Cont ractor  is an Independent  
Cont ractor,  and not  an employee of Broker, Broker will not  w ithhold  any  Federal or  State Income Tax , 
Social Secur it y ( FICA)  or  Unemployment  (FUTA)  taxes from  Cont ractor’s comm issions paid.  Cont ractor  
is personally responsible for  pay ing any  and all Federal and State Income, Social Secur ity  and other 
taxes, and for  maintain ing all  expense records as required by  law, and represents to Broker  that  all 
such amoun ts w ill  be w ithheld  and paid.   Contractor  shall indemnify  and hold Broker harm less from 
any liability  or  costs thereof. 

____ ( in i t ia l )  I f  cont ractor  is a new l icensee or  has lim ited exper ience ( def in ed  as h av in g  less t h an  
1  y ear  o f  act iv e f u l l  t im e  ex p er ien ce) ,  Cont ractor agrees to pay  an addit ional 25%  referral fee on  
the first  3  t ransact ions (not  including new home sales)  in exchange for  broker  assistance.   This 
required fee is collected to offset t raining  and guidance beyond that  provided to all  agents. 

___ ( in it i a l )  Whether  you pay yourself a commission or  not ,  a t ransact ion fee of $498 (resident ial)  is 
ALWAYS due the office at  COE.  Double ending a t ransact ion is $498 x  2  =  $996. 

4. DURATION OF AGREEMENT;  TERMINATION 

This agreem ent  may  be term inated by  either  party upon  w rit ten not ice to either party .  In  the event  
that Cont ractor  term inates his/ her contractual relat ionship  w ith Broker for  any  reason, any and all  
list ings obtained  through  effor ts of Contractor  dur ing the term of this Agreement ,  shall  be t ransfer red 
to Cont ractor  or  to Contract or ’s new employing  broker,  on Cont ractor ’s behalf.   Cont ractor agrees t o 
fully  cooperate wit h Broker to resolve any  t ransact ions, claim s or  disputes,  which  are pending at  the 
t im e or which ar ise after  Cont ractor ’s cont ractual relat ionship with Broker  term inates.   I n the event 
agent term inates this agreement  pr ior  to producing any com pany-generated escrows via ou r leads 
system—and agent has elected to accept  company leads, a $500 term inat ion fee w ill be paid to 
Bid4Agents.com  Realty  to offset  our  expenses for  obtain ing said leads.  Fees a re  d u e Br ok er  o n  an y  
op en ed  escr ow s.   By  law,  any  open escrows belong to the broker.   Our policy  however is that  
anything already  in escrow will  be subject  to an  addit ional referral fee of 25%  or  50%  of the t otal 
comm ission m ade payable t o Bid4Agents.com  Realt y  based on whether the term inat ion was voluntary  
or  involuntary . 

For t he purpose of this Agreement ,  the term  “ t ransact ion”  shall be defined as the r eco r d in g  o f  t h e 
deed  f o l lo w in g  t h e  sale  o f  r eal  est a t e, or  the execut ion  by all part ies to a purchase agreement  or  
lease agreement . 

5.  ACCESS TO LISTINGS AND OTHER INFORMATION 

Broker wil l give Salesm an access to it s con fident ial f iles pert aining to list ings of property,  prospects for  
the sale of such property ,  and  other  related matters. Broker shall a lso furnish Salesman personal 
contact s with persons interested in selling or  buying such property,  and shall  generally aid Salesman in 
every  way possible w ith respect  to such sales and  Salesman's dut ies hereunder. 

6.  LOYALTY TO BROKER'S INTEREST 

Salesman will  not  during the term  of this Agreement  be engaged in any  other business act iv it y ,  
whether or not  pursued for  gain, profit , or other pecuniary  advantage, provided, however,  that  
Salesman m ay invest h is assets in such form or manner  as w ill not  require his expenditure of any 
undue am oun t  of t im e.  Par t  t im e employm ent  wil l be granted on  a case by case basis.  

7.  NONDISCLOSURE OF TRADE SECRETS 

Salesman recognizes and acknowledges that  the information  that  w il l be furnished concerning  Broker 's 
customers,  list ings, holdings, investments, t ransact ions, and  other conf ident ial m at ters const itutes a 
valuable, special and  unique asset  and t rade secret  of Broker 's business.  Accordingly , Salesman will  
not , dur ing the term of his employment  hereunder ( or  5  years after  term inat ion) ,  disclose any  such 
information  or  any  part  thereof to any  person, firm ,  corporat ion, associat ion , or other  ent ity  for any  
reason or  purpose whatsoever.  

8.  WRITTEN CONTRACT AS CONSTITUTING ENTIRE AGREEMENT 
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This Agreement  const itutes the ent ire cont ract and agreem ent  between part ies, and there are no 
verbal understandings or  ot her agreem ents of any  nature with respect  t o t he subject  mat ter  hereof 
except  those contained in  this Agreement.  

9.  BINDING EFFECT 

This Agreement  shall  be binding  upon and inure to the benef it  of  the respect ive heirs,  successors and  
assigns of the part ies hereto. 

10. GOVERNING LAW 

This Agreement  shall  be governed, interpreted and const rued by, through and under the laws of the 
state of _________________________. 

11. ATTORNEYS' FEES 

In the event  of any legal or  equitable act ion, including  any  appeals, which may arise hereunder 
between or  among  the part ies hereto,  the prevailing  party  shall be en t it led t o recover  a reasonable 
at torneys' fee.  Attorneys'  fees shall  also include hourly  charges for  paralegals,  law clerk s and other  
staff  mem bers operat ing under the supervision of an attorney. 

12. SEVERANCE 

The invalidit y or  unenforceabilit y of any  port ion  of this Agreement shall  not  affect  the remaining 
provisions and  port ions hereof.  

13. INSURANCE 

Cont ractor  will  ut i lize his/ her own automobile and w ill maint ain a m inimum  $100,000/ $300,000 liabili ty  
and property damage insurance policy ,  nam ing Broker  as a co- insured, covering any  vehicles used  to 
t ransport  th ird  part ies or  to show and inspect  propert ies,  and shall  furnish a copy  of said policy  to 
Broker upon  request .  

13 (a) .  The er rors and Om issions insurance Car rier  shall  be chosen at  Broker ’s discret ion.   Cont ractor  
understands that  he/ she is responsible for  the paym ent  of the deduct ible am ount  upon request,  for  
each Er rors and Omissions claim .    

13 (b) .  Cont ract or  shall  immediately  not i fy  Broker  of any  circumstances likely t o give rise to any  kind  
of claim  against  Cont ractor  and/ or  Broker.   I n the event  of a claim ,  lawsuit  or  Arbit rat ion demand 
which is not  wholly  covered by insurance, Broker may  w ithhold from  Cont ractor’s com m issions 
payable, an am ount  adequate to sat isfy any  am ounts not  covered, which Broker  shal l p lace in it ’s 
Claim s and Disputes Retent ion Account ,  pending set t lement  or  other disposit ion of the matter .   Broker 
may, in  Broker’s sole discret ion,  apply  such sum s as necessary  to set t le or  to sat isfy any  such  claim  or  
award. 

14. LOANS 

___ ( in it i a l )  Agents may  not  represent  them selves on t heir  own loans at  any t ime!   I f  using one of our  
preferred lenders, please be sure to fill  out  the necessary disclosure form posted w ithin  the Contact 
Management Software. 

15. INTERNET LEADS 

___ ( in it i a l )  Web leads ( where applicable)  are available to all agents upon j oining the company  and 
are dist r ibuted on an  honor system.   You are able to cherry- pick the t ype of leads you feel most  
com fortable working with.  There are a few  basic rules and  regulat ions on these leads as follows:  

1.)  You  m ust maintain a 20: 1 rat io on internet  leads to rem ain on the system. 

2.)  You  are perm it ted to accept  a max imum of 1 lead/ day (not  count ing  bonus leads) . 

3.)  You  m ust respond within 15  m inutes and log notes in  the system accordingly .  

4.)  Referral fees are based on  a m inimum  of 2.5%  co-op on the buying or  selling side.  Referral fees 
will be taken out  of the total com mission  amount  before any  “credit s or  discounts.”   Comm issions 
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below 2.5%  require manager/ broker approval and may be subject to an addit ional technology  fee to 
compensate Bid4Agents.com  Realt y for awarding you with 20 addit ional leads.   Web-based escrows 
whose refer ral comm ission due to Bid4Agents.com Realt y fal ls below $1,000  w ill not  qualify  for  20 free 
addit ional leads in ou r system . 

5.)  Any  future business generated as a result  of an init ial web- lead (referrals,  friends,  fam ily ,  etc…) are 
subject  to the same referral terms and condit ions. 

6.)  Level 1 internet  leads are dist r ibuted on  a 60/ 40 ( you keep 60% ) .   Level 2 leads are subject  to a 
45%  referral fee and  Level 3 leads are subject  to a 50%  referral fee. 

___ ( in it i a l )  OFFI CE PROCEDURES regarding CLOSING FI LES AND LATE FEES:  

LI ST I N GS:   

Per NRS Regulat ions, t he following  item s are required to be on file within 5 days from  the date of the 
“ signed” l ist ing agreement/ cont ract:  

1 .)  D isc losu re  Reg ar d in g  Ag en cy  Re la t io n sh ip  ( Du t ies  Ow ed )  
2 .)  “ Sign ed”  Lis t in g  Agr eem en t  
3 .)  MLS p r in t o u t  

PURCH ASES:  

Per NRS Regulat ions, t he following  item s are required to be on file in the office ( in our paper less 
software)  w ithin 5 days from  the acceptance date of the “signed”  Purchase Agreement:  

1 .)  D isc losu re  Reg ar d in g  Ag en cy  Re la t io n sh ips ( Du t ies Ow ed ) . 
2 .)  Pu rch ase Ag r eem en t  w /  an y  cou n t er  an d  adden d u m s.  
3 .)  Escr ow  I n s t r u c t ion s 

COMPLETE FI LES: 

Complete office files should be uploaded in to the system  or t urned in to our coordinator  for processing 
5-7 days pr ior  to closing for  audit .   Files must  be complete, with t he except ion  of the final closing 
statement  (HUD)  which usually  comes with  escrow’s closing statements. 

LA TE FEES: 

Files should  always be complete by the closing date.  They  are considered “ late”  if t hey  are incomplete 
or  tu rned in  3  business days after  the date “pr inted”  on the comm ission check  and therefore, w ill  incur 
a late fee of $25.00 per day  unt il t hey  have been completed.  

Any documentat ion that  cannot  be obtained requires a paper (and digital)  t rail  of  your attempts to get  
it .   Paper  trail  must  include copies of wr it ten correspondence and a fax confirm at ion request ing item s 
from the broker  of an agent / office refusing to provide proper documentat ion .  A let ter  from  the broker 
stat ing their  refusal shou ld be obtained. 

Once files are complete, commission  checks will  be paid with in 2-3 business days fr om  receipt  of the 
final document turned in.   Agents should keep a copy  of their  files for  future reference.  Once audited, 
closed files are no longer available for  you to work  with. 

At  Bid4Agents.com  Realt y,  elim inat ing  liabili t y and r isk  management is ou r t op priorit y.   I t  keeps your 
Errors and Om issions prem iums low.   The procedures set  for th are in place to help protect  you fr om  
lawsuit s or protect  you  in  the event  of a claim .   Always keep a digital conversat ion log in the software 
to fur ther  document  your  t ransact ion whenever possible. 

OFFI CE DUES:  

Office dues are payable on the 1 st  of  each month and are considered late after  the 5 t h.   A $25 late fee 
will be assessed if  paid after  the 5 th.   Past due invoices w ill  be applied to any  com m ission checks 
received to our off ice.  Please remember  to pay  on t im e via check , cash  or  PayPal.  

KEY DEPOSI TS: 
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We have implem ented a Key- Fob system  at  the office to allow you and your clients 24/ 7 access to our 
facilit y.   A $25  deposit  is required to secure the key  in  case i t  is lost  or  stolen.  Please stop by  the 
office i f you  w ish  to have such access.   I f  your key is ever lost or  stolen,  please con tact  your  Managing 
Broker so we may disable it  t o prevent  unaut horized use. 

TEAMS POLI CY: 

Many  of you  have formed teams and we encourage you to do so.  Please remember that  if a “new”  
agent joins your  team,  they  are st ill  subject  to the 25%  referral fee off the total comm ission to 
Bid4Agents.com  Realty -- - regardless of your own internal commission arrangements. 

16. HEADINGS 

The paragraph headings contained herein are for  convenience of reference only  and are not  to be used 
in the const ruct ion  or  interpretat ion hereof.  

17. The following Addenda are hereby incorporated into this Agreement :  

Current  Employer:   ______________________ 

Reason for leaving:  ______________________ 

Do you have any pending  law suit s? ___  Y or N? 

Please Explain:  ____________________________________ 

Home Address: ______________________________________ 

Mailing Address:  ____________________________________ 

Home Phone:  _____________  Business # :  ______________ 

R.E. License # :  _________    Exp.  Date:   _____________ 

DOB:  __________    SSN/ EIN # :  _____________  

NDL # :  _________________________________ 

Office Key Received ( in it ials)  ________________ 

Referred By :  ( if  any)  ______________________ 

IN WITNESS WHEREOF, the part ies have caused these presents t o be duly  executed on  the date first  
above wr it ten. 

WITNESSES:  

"BROKER"      Date:  

 

 

"SALESMAN"      Date:  

 

Bid4Agents.com Realty:   8887 W. Flamingo #101 :  Las Vegas, NV.  89147  
Voice: (702) 480-8353    Fax: (702) 920-8333  Toll: (888) 243-4243   
Last Revised:  01/2006 
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